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Job Title: 
Director of Business Development & Partnerships
Job Summary
We are seeking a strategic, relationship-driven Director of Business Development & Partnerships to build ClearData AI’s long-term client relationships and design the distribution, reseller, and channel strategy that extends our reach far beyond direct sales. You will open doors at the enterprise level, cultivate strategic accounts, and develop the partner ecosystem—consultancies, system integrators, resellers, and technology alliances—through which our enterprise AI platform reaches the market.
This is a builder’s role for someone who can both think strategically and execute hands-on. You will define how ClearData AI goes to market through channels, recruit and enable the right partners, and originate strategic opportunities—always operating within the company’s commercial and pricing guidelines and in close alignment with the CEO and sales leadership. A strong network in enterprise technology or consulting, and the judgment to structure durable, mutually profitable partnerships, are essential.
Key Responsibilities
Distribution, Reseller & Channel Strategy
Channel Strategy Design:
Define and develop ClearData AI’s distribution, reseller, and channel-partner strategy across consultancies, system integrators, and other distribution channels.
Partner Programs:
Build the structures that make the channel work—partner tiers, margins, co-selling motions, enablement, and incentives—within approved commercial guidelines.
Consultancy & SI Partnerships:
Develop relationships with consultancies and system integrators who can embed, recommend, and resell the platform to their own enterprise clients.
Relationship & Ecosystem Development
Strategic Relationships:
Build and nurture long-term relationships with enterprise clients, prospects, and strategic accounts, positioning ClearData AI as a trusted partner.
Technology Alliances:
Cultivate alliances within the broader ecosystem—including the Microsoft and Azure ecosystem the platform is built on—to create co-sell and co-marketing opportunities.
Partner Recruitment & Enablement:
Identify, recruit, onboard, and enable new resellers and partners, equipping them to represent and sell the platform effectively.
Market & Opportunity Development
Market Expansion:
Identify new markets, verticals, and use cases, and create entry points for the sales team.


Deal Origination:
Source and develop strategic opportunities, then hand qualified deals to Account Executives for full-cycle selling.
Commercial Frameworks:
Structure partner and reseller agreements within company pricing and business guidelines, in collaboration with leadership and legal.
Alignment & Execution
Leadership Alignment:
Partner directly with the CEO and sales leadership to align channel and partnership strategy with company direction before execution.
Cross-Functional Collaboration:
Work with sales, marketing, and product to ensure the go-to-market motion is coherent across direct and channel routes.
Channels & Ecosystem Scope
Distribution Channels:
Resellers, value-added resellers, and referral partners that extend market coverage.
Consultancies & System Integrators:
Advisory and delivery firms that can embed, recommend, and implement the platform for their clients.
Technology Alliances:
Ecosystem and platform alliances, including the Microsoft / Azure ecosystem on which ClearData AI is built.
Strategic Accounts:
High-value enterprise relationships developed directly and nurtured for long-term growth.
Commercial terms for all partnerships are structured within the company’s standard pricing and business guidelines, in alignment with leadership.
Required Qualifications
Core Competencies
Strategic & Entrepreneurial:
Able to design a go-to-market and channel strategy from the ground up and then execute it hands-on.
Relationship Builder:
Builds trust quickly and sustains long-term, mutually valuable relationships with partners and clients.
Commercial Judgment:
Structures durable, profitable partnerships within approved commercial frameworks.
Market Insight:
Understands the enterprise AI, cloud, and consulting landscape and where ClearData AI fits within it.
Initiative:
Operates independently, takes ownership, and is comfortable building in an environment without a fixed playbook.


Professional Experience
Proven success in business development, partnerships, channel sales, or strategic alliances in enterprise technology or SaaS.
Demonstrated experience designing and growing distribution, reseller, or channel-partner programs.
Experience developing relationships with consultancies, system integrators, or channel ecosystems.
Track record of originating strategic opportunities and structuring partner agreements.
Preferred Attributes
Established network within enterprise technology, cloud, or consulting.
Familiarity with the Microsoft / Azure partner ecosystem.
Excellent communication, negotiation, and executive-presence skills.
Comfortable with ambiguity and energized by building something new.
Strategic thinker who is equally willing to roll up their sleeves and execute.
Education
Bachelor’s degree in Business, Marketing, or a related field (or equivalent practical experience); an MBA or comparable experience is a plus.
This role is ideal for a strategic relationship-builder who wants to define how an enterprise AI platform reaches the market—through the right partners, channels, and alliances. If you can open doors, build a channel from scratch, and turn relationships into durable distribution, we encourage you to apply.
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